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The Fun Part............ 


Sandi Cottrell tours the CLU world of entertainment in 
San Diego. 
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young planner at Penn Mutual. 
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Basic Sales Campaigns........ nsaceauct Fae 
Joseph Jennings, Massachusetts Mutual, says old 
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Incentives For Learning More About 
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Jo Rifkin, E.F. MacDonald, describes the factors 
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guaranteed to bring results. 
Prize Levels—Choosing The 
CE 6 chee CeVW a waxe ees beetonen c's Feb. ’79 
Greg Elam, Great American Reserve, believes in a 
systematic approach. 
Sales Incentives....... Cusine a mekpuis Feb. ’79 
We surveyed the industry. Here is an outline of our 
findings. 
Sprint Contests. 
Jim Ihler, MFA Insurance Companies, tells how to 
add an extra incentive thrust. 
Travel incentives For Insurance Sales. . 
Jo Rifkin, E.F. MacDonald Travel Company, explains 
why planning incentive travel involves more than 
ultra-imaginative itineraries. 


POST-MEETING EVALUATION 


How To Evaluate A Meeting’s 


Effectiveness 
by Martin J. Bell. 


The Meeting After The Meeting 
Marriott’s Phil Mogle discusses the importance of 
follow-up. 


REGIONAL MEETINGS 

For The Smaller Meeting , 
Regional Meetings In The Napa Valley . .Oct. ’79 
The Philosophy Of The Attitude 


Readjustment Hour 
by Chuck Strauss. 


April ’79 


. Feb.’79 


. Feb. ’79 


. June’79 


DECEMBER 1979 


SITE SELECTION 


Hartford Salutes Insurance 

The Hartford Convention Bureau salutes the 

insurance industry and celebrates an anniversary. 

Home In Hawaii... ... 

Jim Fay reveals some of Home Life's gracious 

Hawaiian experiences. 

Incentive Travel: The European 
Experience 

John Kiley of EGR Travel International, Inc. points out 

the special lure of European sites. 

Meeting Planners On The Interlaken .. 

Casual atmosphere is a major draw. 

Strangers In Paradise? 

And is it really better in the Bahamas? Ethel Karene 

knows the answers. 

University Meetings. 
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“the Netherland Antilles!” 
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John Zeltin cites some of the leading reasons to 
convene in our 50th state. 
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the “something different.” 
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April ’79 
Margie Meldman leads the way with a discussion of 
thé changing times and the new requirements of 
spouse programs. 
Eight Years As Mrs. 35260 
Betty Fennell, in the kind of spouse program that “tells 
it like it is.” 
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